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NEW YORK, SATURDAY, MARCH 25, 1933 


All Detroit Plants Back at Work; 
Industry Looks for Buying Wave 


$12 Per Year. 


R. L. Polk Repent Shows. Austin, De Soto, Dodge, HUDSON-ESSEX SALES 
Ford, Plymouth, Pontiac and Rockne Sur- INCREASE 64 PER CENT 


passing Last Year in States Tabulated IN WEEK OF MARCH 19 


Detroit, March 24.—Hudson-Essex 
retail sales for the week ended 
' . March 19 showed 

f an increase of 64 
per cent. over the 
- preceding week, 
according to Ches- 
ter G. Abbott, gen- 
sales man- 


| iRciediiihes of Detroit Banks and Reports of Increased 
Buying from Widely Scattered Sections of the 
Country Revive Hope in Motor Capital 


By CHRIS SINSABAUGH 
Detroit, March 24.—All the automobile plants again 
operating, the local banking situation apparently cleared up 
through General Motors and Uncle Sam coming to the rescue, 
reports from outside increasing retail sales, no wonder the 


New York, March 24.—With forty-four state reports, 
plus that for the District of Columbia, for January passen- 
ger car sales in hand, the honor roll makes an impressive 
showing. Seven companies showed an increase in sales over 
January, 1932. These were Austin, De Soto, Dodge, Ford, 
Plymouth, Pontiac and Rockne. Fifteen states showed an 


increase in sales over the same month last year. 
This is certainly an excellent@e—-————"—"— 


estan a once N, A. D, A. FORMING 
NATIONAL GROUP TO 
FIGHT UNFAIR TAXES 


under way. The total in the forty- 





E tion of banking 
throughout the 
country and the 
public acceptance 
of the Terraplane 


four states and District in January | 
this year were 76,774 against 81,903 
last year. 

Sales returns fom various states 
this year have m very unduly 
delayed. The political overturn in 
many sections of the country has 
put a new party in control and the 
machinery for gathering and com- 
piling returns has had to be made 
over, with delays as the result. 

The January honor roll to date 
as regards passenger cars follows: 








Chester Abbott 
| are said to be re- 


St. Lonts, Mo, March 24. — A 
powerful countrywide organization 
to deal with dis- 
criminatory and 
adverse tax and 
other legislation is 
in the process of 
formation by the 


sponsible for this big jimp. 
“A study of our * sales chart shows 


(Continued “on Page 6) 


CHICAGO DEALERS 


week k just endi ending has | has completely changed the picture for the 
©industry in this area. 

With so many vexing problems 

CADILLLAC HAS DUCO solved this week, the industry looks 

ahead to next week as the beginning 

SYSTEM TO FINISH ALL of a new deal. Spring is here and, 

although retail sales have been de- 

PARTS OF I OF ITS CA layed by banking conditions, it is 

expected that from now on there 

will be a wave of buying that will 

Detroit, March 24.—The Cadillac | 80 4 long way toward restoring the 

Motor Car Company this week in- |™0rale of everybody—manufacturer, 

stalled a complete conveyor system | ¢aler and salesman. 

Duco Department .so that.all parts It is freely predicted that now 

of the cars will be finished in Duco. | ‘Mat production has been resumed 

While the bodies of motor cars that plants will continue at the 

have been finished in Duco for years, | Present pace for some little time. 

it has been cus- Not only has buying started up, but 

tomary to finish there has been a peculiar situation 

fenders, running that insures plant activity. While 

’ the banking moratorium was on and 























Jan., 1933 Jan./32 Gain National Automo- IN PRE-TAX DRIVE SS plants shut down, manufacturers 
UIE, 338 Xe | hile Dealers’ As- inns See Renee mae stopped building cars because deal- 
Ta togete 11,240 4/544 6,696 sociation under 2 ‘ ming boards on ers could not take deliveries because 
perererrrres 12,380 13,350 32° direction of Pres-| Chicago, March 24.—With passage |dozens of other of a lack of money. But people kept 
oaths an 333 313 ident F. W. A./|0f the 3 per cent .sales tax by the|parts in enamel on buying cars and the dealers filled 
cise’ wie 433 . 3 374 Vesper of St.| State Legislature dealers and dis-| because of the ex- the orders from their salesroom 
1 i = i : 
California | ven eeee 5964 5,278 706 ~F, W. A. Vesper Louis. ——- here are putting on a ~ pense of onyins floors. The consequence is that 
Illinois : 5164 745 President Ves-/| cial drive for orders and encour-| Duco. This as igh w dealer 
; - , right now dealers’ stocks throughout 
epeks ede Leet +s per’s plan provides | aging immediate delivery before the | been pretty much the country are said to be at their 
Mishison °......: 4.137 493 |for the selection of an association | mew tax goes into effect on April 1./a universal rule, Dreystadt | lowest ebb, so cars now coming off 
Minnesota "........ 1,270 63 | member in each state capital city to| AS passed, the act provides that| with the excep- the lines are needed to replace these 
Mevads .... a 7; act on a national legislative commit- buyers of both new and used cars|tion of sports depleted stocks. 
New York : 10,760 513 |tee. The members being selected for | must pay 3 per cent. of the selling | bodies all in one color, and in these| Sales executives still are chary 
North Carolina eee Lees oo 306 | | service on this committee are those | Price. cases, fenders and other exterior | 
Oklahoma ........ 1,547 11439 108 | whose qualifications best fit them| Im a statement issued by the Chi-|parts were likewise finished in| (Continued on | Page 6) 
Zounessee peiekswes i261 LHe 183 | | for the particular responsibility they |C@g0 Automobile Trade Association | Duco. 
West virginia "7." “nea “tas i are assuming. The individual mem-| through Lafayette Markle, president| It is believed that this depart- | ‘STUDEBAKER ORDERS 
[bers in state capitals will very and general manager, the public! ment is the first and most complete | 





POUR IN AS PLANTS 


(Contnued on Page 4) (Continued on Page 3) (Continued on Page 3) 


ITS CASH BALANCE 


STUTZ INCREASED | 
| 


LAST HALF-OF 1932 


Detroit, March 24.—During the 
final six months of its fiscal year 
the Stutz Motor Car Company of 
America, Inc., while holding its 
inventory at a constant figure, has 
reduced its accounts payable ap- 
approximately 25 per cent., retired 
part of its bond issue and still in- 
creased its cash balance, During 


this period of time, in addition to 


engineering and producing the 1933 
line of Stutz passenger cars, Stutz 
designed, developed, tested and made 
ready for production the Pak-Age- 
Car. 

On March 1, 1933 the Pak-Age- 
Car was put into regular production 
at the Stutz Factory, thus anticipat- 
ing by approximately two and one- 
half months the production date 


(Continued on Page 6) 


BANK CLOSINGS HIT 
DES MOINES SALES 


Des Moines, Ia., March 24.—For 
the first time in 1933 Polk county 
new car sales dropped below the 
1932 mark. For the first fifteen 
days of March this year ninetyfour 
Passenger units and eight commer- 
cial units were sold.. This was in 
comparison with 123 passenger 
' units and twenty-one commercial 
units for the same period in 1932. 

Automobile dealers in Des Moines, 


(Continued on Page 3) 
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ITH the emergence of beer manu- 

facture from the fogs of an out- 

lawed business into the position of a legi- 

timate and tax-paying industry, there has 

come a great opportunity for our manufac- 

turers of commercial motor transportation 
equipment. 

At the present time the brewing com- 
panies only know that they are going to 
need a large amount of motor vehicle 
equipment. They are very much in the 
dark as to exactly what they will require. 
This is the point at which our truck man- 
ufacturers must step in and help the brew- 
ers solve their many and complex trans- 
portation problems. 

The official agencies of the brewing in- 
dustry acknowledge that the present motor 
transport equipment of the breweries con- 
stitutes merely a skeleton of the system 
that will be needed, but they are actually 
bewildered as to what they should do in 
building up their transportation structure. 

There is going to be a demand for de- 
livery units to take care of barrel and keg 
deliveries. This means units of the type 
that we used to be familiar with as 
“brewers’ drays.” The drays of the com- 
ing era will certainly not be powered with 
horses; they will be motor trucks of the 
larger carrying capacities. 

The breweries will need trucks to 


The Truck Makers’ 





An 
Editorial 


O pportunity --- 





that means to 
carry the cases of bottled beer to the 


handle bottle deliveries; 


appointed sources of public supply. It 
would appear that in this field there will 
be a great demand for fast motor trucks 
of two or three ton capacity, to reach out- 
lying districts, as well as urban centers. 


Some of the brewing companies believe 
that eventually, if not at once, large vol- 
ume deliveries will be handled by tank 
trucks, the beer being pumped into vats in 
the retail establishments, exactly as gaso- 
line is delivered today. 


Varying state laws will have a consid- 
erable effect upon the type of motor trans- 
portation employed by the brewing indus- 
try. The problems engendered by our 
many and different state control systems 
will build up gradually for solution. 


At the moment, however, the brewing 
industry is looking to the motor truck 
manufacturers, experts in motor transpor- 
tation, to help them decide as to just 
exactly what equipment must come first in 
building up a transportation system for 
what amounts to a brand new business. 
The motor truck manufacturers have of- 
fered to them a great opportunity and one 
that should have a pleasing effect on their 
volume of business during the immediate 
future. 


| Hoffman, vice-president in charge of 





RESUME OPERATION 


South Bend, Ind., March 24.—Paul 





























sales for Studebaker, stated today 
that his company on Tuesday, March 
21, received more orders from its 
dealers for cars than on any day 
since the banks reopened. 

Mr. Hoffman announced further 
that his desk was piled high with 
wires from Studebaker dealers ex- 
pressing their confidence in the 
company, and that more of these 
messages are coming in every hour, 
He expressed the belief that the 
sales division of Studebaker is en- 
tirely satisfied of the soundness of 
the condition of the organization, 
and would loyally support it in its 


(Continued on Page 7) 


N. Y. SALES REFLECT 
BANKING HOLIDAY = 


New York, March 24,—Reports 
from Sherlock and Arnold, official 
compilers of automobile registrations 
in the Metropolitan New York area, 
for the first two weeks of March re- 
flect the effects of the recent bank- 
ing moratorium which delayed sales 
in this section considerably. 

During the first week in March, 
the week ending March 7, new car 
sales in the metropolitan area 
totaled 1,239 units, against 1,741 
units in the same period last year. 
In this connection it must be taken 


(Continued on Page 2) 















TRAILER COMPANY 
CASHING IN ON 
BREWERS’ TRADE 


New York, March 24.—Concrete 
evidence of the actual market avail- 
able for truck and light passenger 
car manufacturers among brewers 
is contained in a letter received to- 
day from S. J. Fitzgerald of the 
Trailer Company of America. 

This company took time by the 
forelock and as a result already has 
its designs completed and demon- 
strators available. This timely ac- 
tion, according to Mr. Fitzgerald has 
already resulted in the sale of fif- 


teen trailers and bodies to the Prima ; 


Pabst Corporation of Milwaukee; 
two two trailers to the Shaper- 
Koetter Cooperage Company, St. 
Louis, Mo., and twelve trailers to 
Val Blatz, Milwaukee. 

These units, according to Mr. 
Fitzgerald, are designed especially to 
neet the needs of the brewing in- 
dustry following a careful study of 
the problems by engineers of the 
Trailer Company of America. 


METAL CONGRESS PICKS 
DETROIT, OCT. 2 WEEK 


Cleveland, March 24.—By a unani- 
mous vote the directors of the Amer- 
ican Society for Steel Treating set 
the 1933 annual National Metal Con- 
gress and Exposition for the week of 
October 2, in Detroit. A committee 
is now working on a technical pro- 
gram. The exposition will be held 
in Convention Hall in Detroit. A. S. 
S. T. headquarters will be at the 
Hotel Statler, where the various 
meetings and technical sessions will 
be held. 

Invitations to participate in the 
National Metal Congress have again 
been extended to the Iron and Steel 
and Institute of Metals divisions of 
the American Institute of Mining 
and Metallurgical Engineers, the 
Tron and Steel and Machine Shop 
Practice divisions of the American 
Society of Mechanical Engineers, the 
Production Activity division of .the 
Society of Automotive Engineers, 
the American Welding Society and 
the Wire Association. 

It is expected that all of these will 
hold their usual interesting sessions 
during the Congress and exposition. 


PIERCE-ARROW 
POSITION BETTER 


Buffalo, March 24—In A. R. 
Erskine’s statement te stockholders 
he stresses the fact that operating 
costs of Pierce-Arrow have been so} 
efficiently cut that the company this | 
year can sell as many cars as were, 
sold last year, it will be very close | 
te the profit-making level. 

In 1932 there were registered in 
the United States 2,692 new Pierce- | 
Arrow cars against 2,054 manufac- | 
tured and 2,241 actually sold by the 
company. Stocks of cars in dealers’ 
hands and in company inventory 
were at a very low level at the be- 
ginning of this present year. 

Pierce-Arrow sales reports so far | 
this year have been exceedingly 
favorable, with a strong tendency 
towad the twelve cylinder lines. 





N. J. ASSEMBLY PASSES 


SAFETY GLASS BI LL 


March 24.—A 
all motor 
vehicles built, and operated in New 
Jersey after July 1, 1935, be equipped 
with non-shatterable glass, offered | 


Trenton, N. J., 
measure requiring that 





by Assemblyman Fred W. Fort, Jr., 
| of Essex county, has been passed 
|in the House of Assembly. 
| The bill was passed after amend- 
ment to meet the objections by John 
lJ. Rafferty of Middlesex, that the 
|phraseology of the bill as drawn 
| made it possible for a monopoly of 
}non-shatterable glass by a motor 
vehicle commissioner who might 
favor the product of a certain firm. 
“We shall be in the precise posi- 
' tion that we were on the mechanical 
signal devices that caused such a 
furore last fall,” said Rafferty. 
Upon amendment of the bill to 
offset the objections it was passed 
by a vote of 52 to 1, the negative 
vote being that of Assemblyman 
McCampbell of Monmouth. 


N. Y. SALES REFLECT 
BANKING HOLIDAY 


(Continued from Page 1) 


into consideration the New York 
banks were ordered closed on the 
evening of Friday, March 3. In this 
way, actually only three selling days 
were open to dealers during that 
period. In view of the fact that 
registrations totaled 1,239 units for 
the three days, against 1,741 in the 
six-day period last year, it is logical 
to assume, that March this year 
would have far outstripped the same 
period last year under normal con- 
ditions. 

For the second week of March, 
this year, registrations totaled 791 
units, against 1,392 units in the same 
period 1932. This is less than a 
50 per cent. drop in sales with every 
avenue of credit completely closed 
during that period. Also dealer re- 
ports to Automotive Daily News in- 
dicate that even during the period 
when sales were practically at a 
standstill, due to the credit situa- 
tion, a number of orders were taken 
for delivery as soon as the banks 
would reopen. For this reason, it 
is logical to assume that the reports 
for latter part of March will show 
much improvement over the mora- 
torium period and will quite likely 
be much in excess of the same period 
a year ago. 


NEW ENGLAND S. A. E. 
ELECTS OFFICERS 


Boston, March 24.—A. E. Postal, 
secretary New England section So- 
ciety of Automotive Engineers, has 
announced the following list of of- | 
ficers elected to take office in June 
of this year: Chairman, A. W. De- 
vine, assistant registrar of motor ve- 
hicles, Massacrusetts; vice-chair- 
man, C. E. Batstone, sales manager 
International Harvester Company; 
treasurer, Albert Lodge, owner and 
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| FINANCIAL NEWS 





PACKARD 


Detroit, March 24.—Packard Motor 
Car reports for 1932 net loss of $6,- 
824,312 after all charges, imcluding 
special provision of $1,000,000 for 
any losses on bank deposits that 
|might occur, In 1931 net loss was 
$3,909,117. Current assets as of 
| December 31 were $20,449,524 and 
current liabilities $2,324,590, compar- 
| ing respectively, with $24,519,318 and 
| $3,123,154 at the end of 1931. In- 
| ventories were lowered by $2,111,332 
to a total of $5,732,734; 1932 shows 
current assets of $50,461,721, includ- 
ing $7,302,916 cash and $29,246,902 
of marketable securities at the 
lower of cost or market. The only 
liabilities were $7,692,659 current 
accounts, $24,440 long-term notes 
payable, $48,828 deferred credits and 
$7,966 reserve for steamship insur- 
ance, 


MURRAY CORP. 

Detroit, March 24.—Murray Cor- 
poration of America and subsidiaries 
report for 1932, as certified by in- 
|} dependent audtiors, net loss of 
$1,880,835 after interest, deprecia- 
tion, taxes, etc., comparing with net 
loss Of $1,241,583 in 1931. After J. 
W. Murray Manufacturing Company 
preferred dividends, deficit was $1,- 
896,587, against deficit of $1,258,275 
in 1931. Current assets as of De- 
cember 31, including $2,964,886 cash, 
amounted to $5,882,517 and current 
liabilities to $581,061. This com- 
pares with cash of $3,357,967, cur- 
rent assets of $7,287,659 and cur- 
rent liabilities of $872,739 at the end 
of 1931. 


ROLLS-ROYCE 

Springfield, Mass., March 24— 
Rolls-Royce of America, Inc., and 
subsidiaries report for 1932, as cer- 
tified by independent auditors, loss 
of $431,526 after taxes and charges. 
Allowing for $33,957 profit on retire- 
ment of Rolls-Royce 7 per cent. 
bonds and $5,748 miscellaneous 
charges (net), deficit for the year 
totaled $403,317, leaving a balance 
sheet deficit on December 31, 1932, 
of $2,324,444. In 1931 loss was $745,- 
480 after taxes and charges. After 
allowing for $27,119 profit on re- 
tirement of bonds, $313,086 special 
adjustment of inventories and $49,- 
451 miscellaneous charges, deficit for 
1931 totaled $1,080,898, leaving a bal- 
ance sheet deficit at the close of 
1931 of $1,921,127. 


SPARKS-WITHINGTON 
Detroit, March 24.—Sparks-With- 
ington reports for six months ended 
December 31 net loss of $200,996 
after taxes, depreciation, etc., com- 
paring with net loss of $472,657 in 
the last six months of 1931. 


VANADIUM CORP. 

New York, March 24.—Vanadium 
Corporation of America shows for 
1932 net loss of $1,651,959 against 
loss of $1,096,721 in 1931. 


SUN OIL 


Philadelphia, March 24.—Expen- 
diture by the Sun Oil Company of 








general manager Albert Lodge, Inc., 


| Greenfield, Mass.; secretary, R. R./}eries at Toledo, O.; Markus Hook, 


Whittingham, lubrication engineer 
Standard Oil Company of New York. 
All the incoming officers except Mr. 


| Lodge are residents of Boston or |eooking and 
| have their places of business there. {company announces. 








Other cars 


are bigger 


but none better 
“Tie American 


America’s Most Eco 


tip_ 


nomical Passenger 


and Commercial Cars 


$275 up F. O. 


B. Factory 


Write for details about non-conflicting and valuable franchise 


American Austin Car Co., Inc., Butler, Pa. 





approximately $4,000,000 on refin- 


Pa., and Yale, Okla., during 1933 
is largely to provide for the pro- 
duction of propane gas for heating, 
industrial uses, the 


GAS PRICES 
New York, March 24.—The weight- 
ed average f. o. b. refinery price of 
United States motor grade gasoline 
in twelve refinery districts of the 
United States on March 18 was 4.443 
cents a gallon, against 4.453 cents 
the week before, and 5.402 cents a 
year ago, the J. Edward Jones re- 
search department reports. The 
average gasoline price, exclusive of 
state tax, in 162 cities was 11.261 
cents at service stations, against 
11.298 cents the week before and 

13.078 cents a year ago. 


CITY AUTO STAMPING CO. TO 
REPAY $400,000 TO BANK 
Toledo, O., March 24.—The City 
Auto Stamping Company will repay 
to the Security-Home Trust Com- 
pany $400,000, which, it was claimed, 
the stamping company illegally 
withdrew from the bank the day be- 
fore the trust company closed its 
doors. Approval of a 100 per cent. 
settlement of the $400,000 claim was 
requested in Lucas County Common 
Pleas Court in Toledo. The company 
will pay $107,000 in cash and re- 
linquish its claim on deposits and 

dividends remaining in the bank. 











SPARKS fron DETROIT 
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The Returning Dove 





* * &€ 
Modest Pontiac 


7” + o 


Detroit Buys Cars 






* » 


Welcome to Chicago 


* + 


Chris Sinsabaugh 


Detroit Editor 









ALES executives who go expeditioning through their 
territories to get the lay of the land as to condi- 
tions may be likened to the dove Noah sent out from 
the Ark after the flood and which returned with an olive 
leaf in its beak. Detroit has had forty days of a banking 
moratorium, which strengthens the comparison. 

_ And it may well be said that these sales executives are 
| bringing back plenty of olive leaves, all of which chirps up 
us stay-at-homes whose judgment as to the rest of the coun- 
try has been warped by local conditions. Talks with the 
travelers make us realize that the sun is shining outside 
the state of Michigan. 



































* * *” 


PONTIAC ENGINEERS have been proved to be too 
modest. They build the new eight and say that it will do 
between fourteen and sixteen miles to the gallon. B. O. P. 
puts on a nation-wide economy test for prospects and 25,000 
take part in it and the returns, which have just been figured 
out, show that a majority of the drivers did between 16.5 
and 18 miles to the gallon. Surely 25,000 Pontiackers can’t 
be wrong! 

This is the affair in which the conductor participated 
as an observer in a car furnished by Al Schreiber of the 
Pontiac Retail Store in which we did 16.4, cause for a glow 
of satisfaction now that we note that the average was 
between 15.5 and 18. When I drive my proxy this way, the 
Scotch in me certainly tells. Jim Braden, please take notice. 

. * * 


IN THIS AFFAIR each contestant was given a quart 
(of gasoline) and sent out on the road. When you killed the 
quart you noted the mileage, multiplied by four and you had 
your answer. A Detroiter set the high mark for the country. 
When he had killed his quart, it showed he had done 5.2 miles, 
which was equivalent to 20.8 miles per gallon. 

(Ed. Note: After killing a quart our formula has always 
been to divide by two, then increase the divisor progressively 
by one for each additional pint. But we never were sure 
about grammatical construction. So it—maybe, Chris is right. 

7 - * 


THE CITY OF DETROIT was the first to place a fleet 
order for the new Chevrolet Standard, the order being for 
101 for the Police Department. It might be said in passing 
that this is the first time the city has bought anything but 
four-cylinder cars for the cops, who heretofore have used 
Fords. An additional profit was made through Chevrolet 
not having to go to the expense of delivery. Thursday sixty- 
five bluecoats went to Flint by bus, picked up sixty-five cars 
and drove them back to the motor capital. It was made a 
gala occasion, with a guard of honor in loud-speakered cars 
doing the pathfinding. The remainder of the order will be 
filled in ten days. ; ‘ 

THIS EX-NEW YORKER is not feeling so lonesome 
now, for Jimmy Jones has been transferred to Detroit. 
Jimmy comes here to manage the Detroit office of the 
Scripps-Howard dailies in the General Motors Building. He 
is not unknown to the automobile world, for the job he gave 
up in New York was that of head of the automobile advertis- 
ing for the World-Telegram. Jim started in twelve years 
ago on the old Telegram, writing stuff about the industry, 
and he has been at it ever since. 

The transfer to Detroit was a lucky break for Corey 
Adams, whose fame as an automobile newspaper man extends 
as far west as the Mississippi, and mebbe the folks out in 
California have heard of him. Corey was Jones’ assistant 
on the World-Telegram, and he now steps into Jimmy’s shoes. 

a ~ ” 

I WAS AN ex-New Yorker in the above paragraph, but 
in this one I am an ex-Chicagoan. I switch because I have 
just received the blanket invitation issued by Harry Hollings- 
head, which solves my Century of Progress Exhibition prob- 
lems. Hollingshead was Chicago Nash when I was there, 
and still is Chicago Nash. Knowing all of us are figuring on 
going to the World’s Fair, he most cordially invites all Nash 
owners, distributors and dealers to use his headquarters when 
they go to Chicago next summer. I qualify for this because 
I owned a Nash when I worked in Washington. Holljngs- 
head’s plant is next door to the fair grounds, he has parking 
space for hundreds of cars and his big building can be used 
for business headquarters by his guests. 
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Retail Salesmen 


This department is devoted to the imterests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 


your own 


success, failures to help your brother salesmen. 


Send in your story in the form of a letter, or even a postal card, and 


let as get it ready for publication. 


Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions. 


Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 


IMAGINATION 


IN SELLING 


Herbert N. Casson, a British writer on selling and 


salesmanship recently remark 


ed in one of his articles that 


imagination is one of the greatest needs in constructive 
salesmanship. Continuing, he explained that the imagination 
used in selling must be controlled by a deep understanding 
of the products being marketed and a belief in their value, 

A British department store in-©— oe oe ee 

















its life pretty completely in the last | 
fitteen years. From dependence on 
horse-drawn vehicles and public ser- 
vice transportation lines, America 
has switched to motor transporta- 
tion, mainly in the form of individ- 
ual transport systems owned by 20,- 
000,000 passenger car owners. The 
country, 20,000,000 of its families, 
are absolutely dependent on the 


motor vehicle to continue living 
as they have been accustomed 
to doing. It follows that the 


average motor car buyer today 
realizes that he is buying motor 
transportation and not a mere ve- 
hicle. He realizes the need for ser- 
vice that will keep his car or truck 
operating continuously. 

If the automobile salesman will 
just get fixed firmly in his head the 
idea that he is selling motor trans- 
portation, not a car, and will follow 
through with the inevitable exposi- 
tion of his company’s ability to give 
the best possible service, he will be 


CADILLLAC HAS DUCO 
SYSTEM TO FINISH ALL 
PARTS OF ITS CARS 


(Continued from Page 1) 


prospects to speed up the rate of 
orders and deliveries. They are put- 
ting up the arguments about the 3 
per cent. state sales tax and the 
probable rise in car prices because 
of the upward trend in the raw 
material markets, 

It is expected as a result that 
the last half of this month will see 


of its kind for the Ducoing of all| a sharp pick-up in orders for both 
parts, apart from the body of the} new and used cars. 


car. Not only are the fenders, 
ers and other visible parts finished 
in Duco, but likewise many parts 
that are not visible. 

Nicholas Dreystadt, works man- 
ager, states that thirty-eight parts 
in all are Ducoed on each car, in- 


splash shield, front and rear bump- | CQQK NOW SALES CHIEF 


OF EDISON-SPLITDORF 


Orange, N. J., March 24.—L. W, 
McChesney, vice-president and gen- 


cluding various connecting conduits, |°T®! manager of the Edison-Split- 


battery box, 
“under-the-hood” parts, 


bracings and other | dorf Corporation, one of the Thomas 
and that | A. Edison industries at West Orange, 


each part so Ducoed is first bonder- | has just announced the appointment 
ized. This treatment deposits a fine- | of C. B. Cook as sales manager. The 
grained crystalline coating which not | appointment was effective March 20, 


only makes a more effective bond be- 


Announcements of Edison-Split- 


spired by this line of thought has | 
just issued a bulletin to its sales 
force suggesting the lines along 
which these ideas should be given 
practical exposition: 

“Don’t sell clothes; sell personal 
appearance and attractiveness. Don’t 
sell shoes; sell foot comfort and the 
pleasure of walking in the open air. 
Don’t sell sweets; sell happiness and 
the pleasures of taste. Don’t sell 
furniture; sell a home that has both 
comfort and refinement. Don’t sell 
books; sell the joys and profits of 
knowledge. Don’t sell toys; sell gifts 
that make the kiddies glad. Don’t 
sell THINGS; sell ideas, feelings, 
self-respect, home life and happi- 
ness. Don’t sell for the sake of in- 
creased sales; but to be of real serv- 
ice and help to our customers.” 

There is no business in the woxld 
where imagination, controlled by 
thorough understanding of the prod- 
uct, can be used to greater advan- 
tage than in the automotive field. 

We wish that every automobile 
and truck salesman could be per- 
sSuaded to stop selling passenger cars | 
and trucks and sell MOTOR 
TRANSPORTATION. 

Think what the automobile sales- 
man has to sell. He can offer his 
customers health, pleasure, freedom 
from time tables, release from the 
necessity of living near any plant, 
store, office or what have you in the 


line of business obligation. He can|C@reer were chiefly spent in the 


offer better schooling for children, 
better chances to save money by dis- 
tant shopping for the mother of the 
family, an afternoon or so of golf 
every week for the hard pressed 
father; dances at the country club 
for son and daughter. 

The automobile salesman 
offer all the good 


earth to his patrons. He can lift 


burdens, ease troubles and just to) 


make it practical reduce rents. 


And to do all this the salesman | 


must get away from the idea of sell- 
ing a car or a truck. He must im- 


plant in his prospect’s mind the idea | 


that he is buying motor transporta- 
tion, continuous, effiicent 
economical. 

Obviously the salesman who is 
selling motor transportation must 
make his prospect understand how 


BANK CLOSINGS HIT 





(Continued from Page 1) 


county seat of Polk county, at- 
tributed the loss of twenty-nine pas- 
senger and thirteen commercial 
units to the bank holiday, which in 


Iowa extended for nearly two weeks. 
with some of the state banks still on 
a restricted basis. 

The slump extended to the used 
ear field. In 1932 1,115 used cars 
were sold during the first half of 
March, while in this year 725 were 
sold. 

With the reopening of the key 
banks in the state, city dealers are 
viewing the situation with consider- 
able optimism. With the coming of 
Spring weather and the general im- 
provement in business, they expect 
to again top 1932 sales. Realizing 


that they must make the most of 
the first six months of the year in 
a sales way, they are girding them- 
Selves for an increased effort. | 





surprised at how ready a response 


completely ready his dealership is to| he will get from his prospect. 


tween the metal and the Duco, but | dorf new products and activities will 
also retards the formation of rust|be made in the near future. Mr, 


see that the motor transportation it 
is selling is permanent and continu- 


ous. He must sell the advantages of | salesmen, is stimulating an activity 


the service department of his com- 
pany. He should point out the com- 
plete equipment that the service 
manager has at his command. The 


complete stock of spare parts, ready | sel] transportation and the good 
to make good any failure and keep|things that an individual motor 


the car running, must be impressed 
on the prospect’s mind. 


This country of ours has revamped can family. 


Our Leading Dealers and How 
Tey Cot Tht Way 





The dealer who pays commissions 
on service sales made by his car 


that has got to be a major effort 
in the months and years that lie 
just ahead of us. 

Salesmen: Use your imaginations: 


transportation system will bring to 
the American home and the Ameri- 


should an accident break the sur- 
face of the finish. Conveyors carry 
the parts through a series of auto- 
matically controlled ovens at a rate 
of speed so timed as to properly dry 
them. 

The purpose of the all-lacquer 
finish is twofold, according to Mr. 
Dreystadt—first, to give a uniform 
finish to the entire exterior of the 
car, and further, to afford greater 
protection to all parts so lacquered 
and reduce the costs of repair. 


CHICAGO DEALERS 
IN PRE-TAX DRIVE 


(Continued from Page 1) 





Cook is well known in the industry, 
he having been for the past several 
years replacement sales manager for 
the New Process Gear Company, 


GENERAL AVIATION AND 
NORTH AMERICAN MERGE 


New York, March 24.—General 
Aviation, a subsidiary of General 
Motors and North American Avia- 
tion, Inc., through their boards of 
directors today voted to s®erge. The 


definite plan of the merger will be 
presented to stockholders shortly, 
but it is understood that approval 
has already been secured. 

By this merger a new company 


can | 
things of the| 


and | 


A series of brief biographies of outstanding motor car 
and truck merchants. 





R. J. SCHMUNK 


President of the R. J. Schmunk Co., Cleveland, O. 
Today we have the biography of another of those young 
| veterans who began with the automotive industry when it 
_was beginning and came to it from its direct ancestor, the 
| bicycle business. But suppose we let Mr. Schmunk tell us his 
/own story of a career that includes all phases of automobile 


manufacturing and merchandising: 
“The earlier years of my business” 


| manufacturing end of the bicycle 
| parts business, having been associ- 
| ated for several years with the A. L. 
Moore Bicycle Parts Company, of 
| which Rollin H. White was general 
| manager, and which company later 
|was absorbed by the Cleveland 
| Automatic Machine Screw Company. 
“In 1898 or thereabouts, Mr. 
| White undertook the design and ex- 
perimentation of a so-called steam 
horseless carriage. As he progressed 
in these experiments, I became asso- 
ciated with him in 1899 in the ex- 
perimental department in the de- 
velopment of his first steam car. I 
drove the fourth ‘horseless carriagc’ 
driven on the streets of Cleveland. 
| “After the car had been perfected 
| for the market late in 1900, I as- 
sumed charge of the assembly de- 
partment, which included the final 
| testing of the cars for dclivery. 
“After the business increased, I 
was advanced to& the position of 
what was then referred to as super- 
intendent of repairs, in which ca- 
pacity I had charge of the service 
departments of the White Com- 7 ; 
pany’s branch stores throughout the | Sales manager and remained with | 
country. them in that capacity for a period 
“I was associated with the White |Of almost fifteen years, up to the 
Company for a period of approxi- | time that the company was sold out 
mately seven years when I left to |to R. H. Collins and associates in | 
engage in the retail sale of Rainier | ‘he fall of 1921. 4 
cars in Boston, Mass., as a dealer “After a few months’ vacation on | 
|late 1906 and 1907. This venture was | the Pacific Coast, I returned to 
lof short duration, as a result of the Cleveland, and late in 1922 obtained | 
| panic in that year. | the distributing franchise for north- | 
“I returned to Cleveland and en- | astern Ohio of the Hudson-Essex | 
tered upon the retail sale of Pack- | line, which product I have repre-| 
ard and Buick cars with the old! sented continuously for over ten | 
Standard Automobile Company. 1 | Years and up to the present time. | 
sold the first four-cylinder Buick| “I participated in most of the) 
that was delivered in the city of 





R. J. SCHMUNK 








early Glidden tours, and particu- | 
Cleveland. I remained with, the | larly the memorable ‘Mudlark’ tour 





was also reminded that motor car | will be created, controlling air lines 
prices may have to be increased, due | from coast to coast and in the mid- 
to the rising costs of raw materials.| continent area. The company will 
He pointed out that in buying auto- | also own manufacturing units, put- 
mobiles and taking delivery before | ting out engines and plane parts. 
April 1 motorists will, therefore, ef- |General Motors will own about 43 
fect a double saving. |per cent. of the stock in the new 


Standard Automobile Company for 
five or six months, when an oppor- 
tunity to affiliate with the Peerless 
Motor Car Company as traveling 
sales representative presented itself 
in the fall of 1907. Seven months 
after my association with the Peer- 
less Motor Car Company I was ad- 
vanced td the position of ‘general 











of 1903, from Weehawken, N. J., to | 
Pittsburgh via Cleveland. 

“I have been prominently iden- | 
tified with both national and local 
automobile club activities. For over 
twenty years I have been a director 
of the Cleveland Automobile Club, 
and am now, and have been for the 
past six years, its president.” 


Salesmen are busy calling on their | company. 


esses 








TRUCK ISSUE 


° 


Brewers, 


Contractors 


and 


Owners of 1,500,000 Business 
Vehicles Will Get the Issue of 
April 15 


° 


Revised 
schedule of 
Track Issues 


APRIL 15 


list. 





Fleet owners having 10 or more vehicles, 
27,000 names, will receive the truck issues. 
Personally addressed copies to the Machol 
Only Automotive Daily News can 


provide such wide extra distribution at 
no additional cost to the advertiser. 


MAY 13 
JUNE 17 
JULY 15 
AUG. 5 and 
AUG. 26 
SEPT. 16 
OCT, 14 
NOV. 11 
DEC. 16 


If you want to reach not only those own- 
ers but exclusive truck dealers, important 
bus operators, 8,000 passenger car dealers 
and important factory officials, use that 
issue with a page at $350; half page at 
$175 or a quarter page at $87.50. 


Forms close 2 days preceding publication. 
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Economy Is Vital 


O other industry has quite as vital an interest in gov- 

ernmental economy as has the automotive business. 
Our industry is taxed to support government almost to the 
suffocation point. Taxes levied on automotive products and 
their operation are so high that it is almost impossible for 
manufacturers in this field to show a profit on any volume 
of output within immediate probability. 

It follows, then, that the automotive industry should be 
a unit in supporting President Roosevelt in his endeavor to 
effect economies in government. In the passage of the 
economy bill a great forward step was taken to bring the 
expenses of government into line with the present financial 
situation. 

The work of readjusting ‘governmental expenses to 
national income has begun auspiciously, but what has been 
done is merely a start. With the new spirit of action that 
prevails in Washington we shall probably see important cuts 
made in the costs of Federal governing. But it is just as 
necessary that state and local government shall be brought 


into line with the times. Business in general must be made 
to feel that this is a campaign all along the line to reduce 
governmental expenses and, ultimately, taxation. 

In many states various phases of motor vehicle activity 
are taxed to a point where profitable operation no longer is 
possible. An instance in point is the tax levied on heavy- 
duty motor trucks, which in a number of state amounts 
almost to confiscation. 

Automotive Daily News has repeatedly advised its 
dealer readers to join their local organizations and make 


their influence felt in securing abridgement of the present | 


oppressive taxes, directed particularly against their industry. 

There has recently been formed the National Economy 
League, a non-partisan citizens’ organization designed to 
promote economy in government—national, state and local. 
Rear Admiral Richard E. Byrd is chairman of the national 
organization. On the advisory council are Alfred E. Smith, 
ene D. Baker, Elihu Root, General Pershing and Admiral 

ims. 

_ It is a well-recognized fact that any cause in which poli- 
tics plays any part must have organized effort behind it or 
it will get nowhere. Organized minorities frequently achieve 
their ends simply because they are organized. Individual 
demand may be overwhelming, but it carries no weight until 
it is organized to make itself felt by legislators depending on 
votes to retain their positions. 

Obvious measures of economy in government have 
organized minorities which are opposed to them. These are 
made up of people who stand to gain personally -by govern- 
mental disbursements which are flagrant violations of sen- 
sible economy. These organized minorities will fight bitterly 
any attempts to reduce the sums of money that they have 
been receiving from the public treasury. 

_The only way to prevent nullification of the adminis- 
tration’s attempts to introduce real economy in Federal gov- 
ernment is for the minority of our citizens who will not 
profit from raids on the treasury to organize and let con- 
gressmen and senators know that by voting for economy they 
will retain more votes than they would by listening to the 
plaints of organized minorities. The situation amounts to 
this: The majority interested in real government economy 
must organize to prove that it is a majority, for only in that 
way will legislators be impressed with the need for giving 
their votes to plans to cut the cost of government. 

The National Economy League, with its impressive list 
of sponsors, is certainly an excellent step in organizing the 
majority for governmental economy. We suggest to our 


readers that they investigate and join their state branch of 
this organization, which will make the individual articulate 
in the fight against the present outrageous levels of taxation. 


and Tuesgay, When a 


Telephone CA nal 6-1006 | 
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Alexander Johnston, Secretary | 
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THE EMPLOYEE'S VIEWPOINT 


By H. JOHNSON-TIGHE* 
(From a paper presented at an S. A. E. Transportation 
meeting but not previously published). 


Unquestionably, every employee who uses his own car 
on company business feels that, as compared with the agree- 
ments made with other employees who may be allowed to 


use company-owned equipment, discrimination 
0 ———— 


The cost of operating a private | 


against him. 


car for business depends upon 
whether it is on a part-time basis 
for a few miles each day or on full- 
time sales, and upon the allowance 
granted. If used only on part-time, 
the employee has an investment 
which perhaps he is not justified in 
undertaking, the revenue per mile 
being hopelessly inadequate to meet 
the costs of operation. On the other 
hand, if the car should be used for 
full-time sales work, the revenue re- 
ceived may adequately cover all ex- 
penditures, or almost all, leaving a 
small cost per mile for recreation 
purposes. 

The operating cost of a privately 
owned car in business depends upon 
the psychology of the owner. In 
many instances he has not the 
slightest idea of such cost, nor how 
such costs of car operation can keep 
him on the borderline of poverty. In 
discussing the relative costs with 
many owners it is found that, in al! 
seriousness, they state a cost ap- 


| proximating 3 cents per mile as rep- 


resenting operations, and when in- 
surance, license, garage and other 


| fixed charges are included, they ap- 


pear to be startled. 

Some time ago we asked all em- 
ployees in our company who oper- 
ated their own cars to submit a re- 
port showing the cost of operating, 
covering a two months’ period. The 
replies showed a cost varying from 
$65 to $110 per month, mith no ref- 
erence made to the mileage covered 
in this period. 

The factors entering into the cost 


~ The author. is connected with the Sun 


Oil Company, j}id,, Montrea}, Que,,. Cans 








is shown 





of a privately-owned car used for 
business purposes can be summar- 
ized briefly as follows: 

1. The employee has his own per- 
sonal] funds invested in a car and 
generally sees that reasonable care 
is taken of it. He should endeavor 
to get value from the car, dollar for 
dollar. 

2. When a company car is sup- 
plied for an employee for business 
use, the persona] factors do not ap- 
pear and, generally, costs are viewed 
from the same angle. 

3. Small tuning-up jobs, minor 
repairs and adjustments, are often 
made by the employee owner, thus 
keeping the costs within reasonable 
limits, but the general idea appears 
to be to send a company-owned car 
to the garage for the most trivial 
adjustments. The operator neither 
feels nor appreciates these inciden- 
tal expenses. 

4. The employee owner should soon 
realize the difference between the 
expense and revenue from operation, 
and try always to balance these 
figures. With company-owned equip- 
ment, if the costs are high, the reply 
generally seems to be that it is the 
best that can be done; that is, a 
difference between 8 and 9 cents 
per mile. is relatively unimportant 
because it does not touch the em- 
ployee-owner’s pocket. 





5. Naturally, the employee-owner 


does all he can to prolong the life 
of his investment, and is not always 
too easily influenced by new de- 
signs, particularly if he is satisfied 
that the economic life of his own 


 (Cokithined on 'Page 7) 











EMPLOYEE-OWNED CARS FROM eet ie To 


FIGHT UNFAIR TAXES 


(Continued from Page 1) 


closely watch all legislative activi- 
ties affecting the automobile indus- 
try and will oppose or aid measures 
presented, keeping the N. A. D. A, 
headquarters fully advised at all 
times. 

“We want to serve all automobile 
dealers, and the industry generally, 
by fighting vigorously and effec- 
tively all discriminatory tax and 
other legislation, and by aiding con- 
structive measures,” says President 
Vesper. 


“We will have a good, strong, cap- 
able committee man in every capital 
city in America. He will be the 
chairman of the state tax commit- 
tee of his state and a member of 
our national committee. Such @ 
powerful body, under intelligent di- 
rection, can do much, we believe, to 
aid dealers everywhere, and the in- 
dustry at large, and further by pro- 
tecting the industry from injudici- 
ous and hindering. laws, render @ 
real public service by facilitating a 
more unrestricted use of automotive 
transportation everywhere.” 


{ COMING EVENTS | 


seas aeeeeceneiieeaestiiaeetinelastageameaicaniaiiiaaia 
MARCH 

20-25—Union City, N. J. North Hudson 
Automobile Show, Columbia Park. 

27-April 1—Minneapolis. Automobile Trade 
Association, Northwest Automobile 
Show, Auditorium. 

27-April 1—New London, Conn, 
bile show, State Armory. 


APRIL 
12-27—Milan, Italy. Internationa) Auto- 
mobile and Nautical Show. 
21-21—Cleveland, O. Nationa) Petroleum 
Association, meeting. 
MAY 


2- 5—Washington, D. C. Onited States 
Chamber of Commerce, meeting. 


17-18—Tulsa, Okla. American Petroleum 
Institute, mid-year meeting, Mayo 


Hotel. 
JUNE 


16-17—Louisville, Ky. American Automo- 
bile Association, convention, 


18-July 3—Bordeaux, France. Seventh Au- 





Automo- 


bile, Nautical and Aeronautical 
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Introduces New 7-Tube 
Radio Set 





Zenith Radio Corporation, Chi- 
cago, has introduced an automobile 
radio receiver, distinctly new in de- 
sign and said to have unusual 


advantages from an_ installation 
angle. 

There is a direct and positive 
drive from the tuning dial to the 
condensors, located in the control 
box. The manufacturer states that 
the set incorporates an advanced 
seven-tube superheterodyne circuit. 
It has the latest type pentode tubes, 
autodyne first detector, two sets of 
I. F. amplification, push-pull out- 
put tubes and specially designed 
dynamic reproducer. 

A stabilized automatic volume 
control is designed to hold output 
volume constant through wide vari- 
ations of signal strength. Opera- 
tion is all-electric, no B batteries or 
eliminators being required. It is 
said to have a very low battery con- 


sumption. Fused battery leads pro- 
tect the receiver from short circuit. 
A dial calibrated in kilocycles per- 
mits easy location of stations. 

The set has a black crackle finish 
with a chrome plated speaker grill. 

All major components are said to 
be triple-shielded. Automatic volt- 
age regulation and tuning ranging 
1,600 to 535 kilocycles are provided. | 

There are only two units to in- 
stall. 
be mounted on the steering col- 
umn. Provision for transverse or 
parallel steering column mounting 


of control head provides greatest | 
adaptability. The chassis is designed | 


for mounting in any convenient lo- 
cation. 

The set incorporates a lock switch 
preventing operation hy unauthor- 
ized persons. The set is adaptable 
for installation in motor boats as 
well as in cars. 





Pertinent 
POKES and PARRIES | 


By HERBERT CHASE 
Engineering Editor 





| READERS 





Anticipated? 

“Curiously enough,” says the 
Grand Rapids Press (picking off, as 
many other newspapers may have 
done, some publicity sent out by the 
Continental Automobile Company), 
“many of the changes recommended 
to automotive engineers by Mr. 
Chase, were anticipated in the new 
cars introduced by the Continental 
Automobile Company this year.” 

Well, we would be the last to be- 
grudge Continental, or any other car 
manufacturer, all the satisfaction 
they may take from what was said 
in the paper, 
Satisfied Designers,” to which ref- 
erence is made. Frankly, however, 
there is no car built on a production 
scale today, good as most of them 
are, which measures up to our ideal 
of what a car should be. We tried 
to make this clear in our item, “Not 
Realized,” in this column in the 
issue of March 22. 

Continental’s design is quite con- 
ventional in most respects, but it 
does depart from usual practice in 


its spring arrangement, and in the | 


fact that it does employ a three- 
point chassis suspension. Just how 
well the car rides we do not know, 


as we have not been in one as yet. | 


We hope it rides as well as its advo- 
cates say it does. 

Perhaps it should be pointed out, 
however, that the use of two canti- 
lever springs in the rear, and of a 
Single transverse spring rigidly at- 
tached to the chassis at the front, 
although it constitutes a three-point 
chassis mounting, does not do all 
that a three-point mounting can do. 
To secure the full benefits of a 
three-point mounting (and they are 
very real), the third point should 
be pivoted. Then, and then only, is 
the frame and body relieved from 
twisting strains, which is the chief 
advantage gained by a three-point 
arrangement. Some may consider 
such a mounting impractical, but 


when properly designed, it actually 
and theoretically is not only prac- 
tical, but almost ideal. For best re- 


“Pertinent Pokes for | 








sults from a riding standpoint, it 
should be combined with springs 
which are not of fixed length, and 
which have no shackles and no 
spring eyes. This is an advanced 
construction which may come some 
day on passenger cars. It has seen | 
very successful commercia)] applica- 
tion on trucks, and is deserving of 
more study than it has received to 
date by most automobile engineers. 


Safe Brakes 


Just a few words about the item 
“Safe Speeds” in your issue of Feb- 
ruary 28: 

Regarding the cars capable of 


In many cars both units can | 








speeds in excess of eighty miles, 
which are fitted with brakes for a 
minimum safe speed of fifty miles 
per hour, is it not a fact that more 
powerful brakes would be of no avail 
at speeds around eighty miles or 
more? 

In the first place, a driver should 
not be going at eighty miles per 
hour on an open road unless he saw 
and knew that there is no possible 
obstruction ahead for at least half 
a mile. But realizing that there are 
drivers who do not heed that sug- 
gestion, if a driver going at eighty 
miles was faced with a situation 
where he had to use his brakes, he 
surely would not use them to any- 
thing like their full power. It seems 
that he would have to use them very 
gradually until he had slowed down 
to such an extent that application of 
full brake power would not be 
dangerous, which I would estimate 
at well within fifty miles per hour. 

It would seem that full brake 
power is more necessary at speeds 
under fifty miles per hour when it 
can be used, than over fifty miles, 
when it can be used only with the 
greatest judgment. 

This seems to be the principle 
which makes it necessary for a | 
Major Campbell to “let the car ride” 
for several miles after accomplish- 
ing a super high speed run. 

() eget J, HOUPERT. 








STAINLESS STEEL panels ar are used on this body built by Mack Trucks in its Leng Island City shops, 


Stainless Steel Panels Used 
In Truck Body Construction 


Stainless steel body panels fea- 
ture the construction of a truck 
body just completed in the Long 
Island City shops of the Mack Com- 
pany for Benjamin Moore & Co., 
manufacturer of paints, varnishes 


and muresco. It is mounted on a 
standard Mack Model BX, six- 
cylinder truck chassis. 

Although stainless steel has been 
put to diversified uses since its de- 
velopment, its use for truck bodies 
marks an innovation in the body- 
building industry. 

Officials of Benjamin Moore & Co. 
selected this chromium-nickel alloy 
because of its permanent polished 
appearance; high resistance to cor- 
rosive attack of the atmosphere and 
many chemical reagents, eliminating 
rust or stain; great tensile strength 
and stiffness; ease of hammering 
out dents, and its unusual durabil- 
ity, said to be a lifetime, barring 
serious accidents, etc. 

While the stainless steel construc- 
tion is the outstanding characteristic 
of this body, many other interesting 
features are incorporated for the 
dual purpose of serviceability and 
good appearance. 

Thus the tailgate is fastened in- 
side in such a manner that the usual 
ugly appearance of hanging chains 
is avoided; holes in the gate for 
skid boards do not cut through the 
metal; the rear bumper, as well as 
all other hardware, is chromium- 
plated; the rear license plate and 
light are inset; body corners are 
rounded for greater strength as well 
as for appearance; with the outside 
panels turned to the inside edge of 
the rear posts for maximum stiff- 
ness. 

Rubber fenders mounted on the 
outside edge of the rear wheel-hous- 
ings avoid damaged fenders in cease 
of accident; a hand crank with 
ratchet control lowers and raises the 
tire carrier under the body, facili- 
tating tire changes; signal arms on 
each side of the body are electrically 
operated from a single switch on the 
instrument board; the tailgate, when 
opened, is flush with the body floor, 


MICRO-ADJUSTMENT 
TOOLHOLDER 


The Eclipse Counterbore Company, 
Detroit, is putting out a toolholder 
designed for multiple spindle opera- 
tions involving accurate depths of 
counterbored, countersunk, drilled, 
reamed or tapped holes, 

Changes in length are accom- 
plished by raising a knurled lock 
sleeve, turning the adjusting sleeve 
and lowering a lock sleeve. A pawl 
located under the lock sleeve en- 
gages the serrations on the driving 


shank and locks the holder against 


the' change in adjustment. 














making loading and unloading 
easier. 

Two compartments, with remov- 
able rack bottoms and drip pans, 
are provided in the skirt of each 
side. They are used principally to 
carry cans of paint or varnish that 
have been opened and that might 
leak while in transit. A hand truck 
is also stored in one compartment. 

The body is lined inside with 
tongue and groove pine wainscoat- 
ing; has a basswood roof, white ash 
uprights, 12-inch oak floor, nat- 
ural wood finish, two dome lights, 
two louver-type ventilators in front, 
a fully crowned roof aluminum 
painted on the outside and two 
30-inch doors for use in emergency. 

Although the body is fifteen feet 
long, six feet high inside amd 
eighty-eight inches wide, Benjamin 
Moore & Co. will not pile loads 
higher than three or four feet be- 
cause of the great weight of paints 
and varnishes, The extra height, | 


however, is needed for working | 
with heavy loads. 
Front and rear marker lights, 


cat’s-eye reflectors on each side of 
the cab, and control of dome lights 
in cab and body from one switch 
are other attachments on this mod- 
ern, attractive truck. 





NEW FRIGIDAIRE UNITS 
READY FOR MARKET 


The Frigidaire division of General 
Motors is ready to place on the mare 
ket a new electric refrigerator of ine 
teresting design. It is stated th 
this new unit uses no more curren 
than is consumed by a single ligh 
bulb. The new low priced line wi 
have a base of $96. 


STAINLESS STEEL TAPE 
RULE 


The Lufkin Rule Company, Sagi« 
naw, Mich., is placing on the market 
a new tape rule, with a stainles$ 
steel rule and sliding hook and ca 
of the same material. The trad 
name is Crescent All-Steel No. S 6 

This rule is recommended as bein 
rust-proof and noncorrosive. Th 
rule is six feet long and is mark 
in inches to sixteenth for gener 
and shop use. 

BAY STATE OPPOSED 
TO SPECIAL FLEET RATES 

Boston, Mass. March 24.—Th 

Senate has refused, by a 4 to 1 


| vote, to overturn the adverse report 


of the Insurance Committee on @ 


| bill which would permit Insurancé 


Commissioner Brown to issue pre= 
mium rates for groups or fleets of 
trucks. The report was then sent 
to the House for action. 


——_———<» 


DeWITT OPERATED HOTELS 
ARE LOCATED IN THE HEART 
OF THEIR RESPECTIVE CITIES 


In Olveland its 
© The flOLLENDEN 


i Oi as 


1050 ROOMS ALk WITH BATH 
RADIO IN EVERY ROOM 


© a LA SALLE- 


In Ootumbus iti 
© The NEILHOUSE 


In a. Ate 


1000 ROOMS, ALL WITH BATH 
IN THE HEART OF THE LOOP” 


650 ROOMS. ALL WITH BATH 
RADIO IN EVERY ROOM 


© The MAYFLOWER 


450 ROOMS. ALL WITH BATH 
RADIO IN EVERY ROOM 


feature: UNUSUALLY COMFORT: 
ABLE ROOMS, THE FINEST OF 


FOODS AND 


RATES STARTING AT 


$250 SINGLE. $3.50 DOUBLE 
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Detroit Plants Resume; 
Optimism Is Returning 


(Continued from Page 1) 
about doing any forecasting, and it’s , greatly clarify the atmosphere and 
too soon to chart the results of the | ax iis ex Seeior e : ——. = 

; a r no v 
second ten-day period, but there are the rising optimism of manufac- 
one or two instances where com- turers and dealers, The last outpost 
panies reckon by weeks instead of | of the enemy, Old Man Depression, 
periods that show the upturn in re- | has surrendered, and with money 
tail buying. Dodge, for instance, | ©Sier, the entire national situation 
find th t th eae ended March will be vastly improved. 

— a ae oe © rch | Undoubtedly the Michigan situa- 
19 and counting Plymouth sales by | tion has had a most depressing ef- 
Dodge dealers, showed an increase | fect on some of the executives of 
of 49.5 per cent. over the imme- | the industry, who have been prone 
diately preceding week, while the |t© judge the whole country by what 
jump in truck deliveries was 51.4| iS going on in Detroit. It has been 
per cent. Hudson-Essex went up 64 | hard for them to believe sales man- 
per cent. here and in Canada. | agers’ reports that there is buying 
Others have similar stories to tell, | activity in all other parts of this 
but have issued no definite state- | great country of ours, so that with 
ments. |the banking matter settled in this 

So far as Michigan is concerned | way the morale of everybody in the 
the action of General Motors in| motor capital is bounce to be 
opening its new bank today will' strengthened. 





CHRYSLER GROUP 
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FORD GROUP 


STUTZ INCREASED 
ITS CASH BALANCE 
LAST HALF OF 1932 


(Continued from Page 1) 


originally contemplated by Stutz 


officials. 

Since the beginning of the year 
Stutz has placed contracts with 126 
other companies for raw materials 
for the Pak-Age-Car. These 126 
vendors are in addition to the 584 
vendors who supply Stutz with raw 
materials for the line of Stutz pas- 
senger cars. 

“The Pak-Age-Car, in addition to 
the regular Stutz passenger cars is 
now on the production line,” said 
E, S. Gorrell, president of the Stutz 
Motor Car Company of America, 
Inc. “It is the only automotive vehi- 
cle that I have ever seen, in all my 
experience, for which the public 
seems to be more anxious than the 
manufacturer is himself. We have 
received numerous inquiries from 
dealers and retall purchasers, not 








GENERAL MOTO 
i 


only from every section of the 
United States but from many parts 
of Canada and alse from a number 
of foreign countries. 

“The Pak-Age-Car is designed to 
compete with the horse-drawn ve- 
hicle not only in initial price, but 
also in operating and maintenance 
costs. The comparative savings in 
costs to date in actual tests by ulti- 


; mate consumers have exceeded even 


our fondest expectations. The ve- 
hicle operates on approximately a 
negligible oil consumption. It uses 
only between 30 and 40 per cent. 
of the gasoline required by many 
other automotive vehicles in house- 
to-house work, tires seem to last the 
age of the rubber instead of wearing 
out with mileage, and, in general, 
the Pak-Age-Car saves about 25 per 
cent, of the time element required 
in house-to-house delivery requir- 
ing frequent stops. It is consider- 
ably easier on the driver. In our 
opinion, it should, in course of time, 
replace the horse-drawn’ vehicle 
from not only the economical point 
of view, but also from the sanitary 
viewpoint, as well as those angles 
required by zoning ordinances.” 
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HUDSON-ESSEX SALES 
INCREASE 64 PER CENT 
IN WEEK OF MARCH 19 


(Continued from Page 1) 


that the pick-up is widespread,” 
says Mr. Abbott. “Ear: Anthony, 
out in Los Angeles, had a gain of 
188 per cent in his territory; in Mil- 
waukee the Braemer Motor Sales 
Company had 100 per cent.; Losey 
Motors, in the Indianapolis area, 
advanced 88 per cent.; R. B. Cole, 
Inc., distributor in Brooklyn, in- 
creased sales 60 per cent; Hudson- 
Brace, in Kansas City, 57 per cent.; 
Aaron De Roy, Detroit, 27 per cent., 
while Earl Butler in Chicago sold 
five times as many cars last week 
as he did the week before. 

“In such a hard-hit market as 
the Detroit area, with the banking 
situation the way it is, I consider 
De Roy’s gain surprising.” 


CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Mlinois, which are supplied by the Robinson Advertising Service, Springfield, Mll., and New Jersey, 
in the New York state total. 


In this table, 28 states and the District of Columbia. 


Readers desiring county, city or town lis ts, or lists of owners in any given section may obtain these by addressing 
Returns for today: 


Connecticut, 





HUDSON GROUP 





























































































Connecticut | 26; 16) 54) 142 238 | 84| 2| 86 | “| 4 334) 6| 21| 95| 530} 24 1| 25 
Delaware | 4 4 29 | 39) i 395i (até 3) 95) | 9 11; 133] 6 | 6 
Florida t—<CsCSY 28) 10 © «52 183| 273 | 343) 4) 347] 48) 3) 560| 2| 14) 73) 700 | 27) 3 30 
Georgia i 5) | 25, 36 | 29| ij 30] 11| 1 92| | 7| 14) 125 | ] 

Idaho | 1 z 7 13) 21] 16) ; wy, °&4«2| i; «aj 4 | ~ I 45 | 1 | i 
Illinois — | 69) 112) 180, «524, 885 | 641) 10} 651; —S—«182/ 22; 1121] 3] 166; 270) 1769} «60, 15] 75 
Indiana 1 2, «56 +~=«65) ~— 213) 359] = «-298; ij 299, 0—~C«<Ci«CD | 481) 1) 44) 69) 618 | 43) 6| 49 
Kansas is oe om sf 120, —«&il j llij si] | 270) 1| 13, —t—=“ié‘SY 33, ~=—yti(iéiD 22 
Maryland — | 30 #42; 36 #147 233, —«166 | -—s«dAG  s4~OC~*~é«idS 438, +2 35) “i Ct“‘iAYY:CO!OCdSYC 19 
Massachusetts =| 53| 35) 102) 295) 485 | 290) 6| 296 | 163] 15] 937] 14| 104| 244| 1477] 85| 16, 101 
Michigan | 6h» Sh 243) 286) 649,745) 8 753, ~=—s«156| S20] ~=Ss«1387| ~=~=S—«14) ~Ss 240) S361 2178] —_—‘142| 34 176 
Minnesota ] 30) 11) 21, —~—~—« 160; 149 3j 152] 38] 1j 504| | 36; 14) 653 | 14| A 18 
Missouri | 65) +~«85,~=—«:180|~—S—=«92 10224519) 6) 525] 123; 1i{ 1531] 8 «97; 227, 1997| «66 14) 80 
Nevada | #+=v iv iY Ww wy iw _f sy | | a3 | ij —=«12 aj | 

N. Hampshire | | £10, 33) “| ww 4 “4; 0—~—~CS*ESCi‘CC;C#C#WN#SCOC*;*‘#WO 1) 10) —Ss«S‘S 140; ~—S—i«SB 8 
New Jersey | 90 47 120, 359, 616, 366 #<G| i. 372) 207) 14) 1059 17] 137 «©«©354) 1788) 53) ~~ 11] 64 
Ce cement ay a ie7 | oe oa mu 11 
North Carolina {| 24 «Of 28) 121; #«(182) 253, 4 27,  +«+\351, °&#2+| 478) °&«5$1| #14 ~©5Bl 582) ~—«:15) 5| 20 
North Dakota | 1 1 2 om i _ aaa 2, —t«“‘C«*ST | 46| | 4 9 66 | 1) 2) 3 
Ohio es ee | 1053{ 723) 6) 729|  ~*154) 21; 1586) 15; 143) ~—~=«e2 2201) rr 92 
Oregon —*&YS z3”6~C~«SY!#*™~™*é<CtéaSS*C“‘“‘“ NS 7; 2 °°” J 73) ~~*10 | = 1 uo 146, #235} ~2 6 
Pennsylvania | 179 98 302) 6/4 1253] +693) ~=SC«W 706) = 296; ~=—S25| ~—S—«1869| 15] ~—«203,-~Ct«C*«SA2z'T] 2819]  —«:150; 15) 165 
South Carolina | ~ 6) 3; Ife eo | =} ©?) 91| 10) j 181] j 2| 18] 211] 10} ij li 
South Dakota | 4 °° &«©1x11) i) 2 °° °&«48f 43) °° °& a; +#«&«8 j 91| | 4) 18) 121 | 2| | 2 
Utah =—CS~tés=<CS@YS« 1) Tl S| 2 4ss| 24 E a 1 66| j 3] 4! 79) 3) 3 
Virginia ~ | 22,” ~«20)~S*=i‘CS!C‘<‘iNK ,SS~S*~*~*~«SCYESCSC*«O y 21; 26, a > | 19} 83) 620,27,” 4 31 
West Virginia ‘| i3téi‘(i‘é‘ 42; ~—«O977 166] ——«136 Ij 137] 14| 1j 205| | 11) 29] 260] 3| | 3 
Wisconsin | 17) ~=6-:12)~SCS~S~MsSt*=<CS«siS 193; +123) °#&«&32'~f) 124, °° &«4+39, °° #&«35| 374] 3) 35)  ~—86 542] 33| 4| 37 
Dist. of Col. 34 11; 33) #«+179| 4157] 165] ] 165 32 3| 321/ 2 45) 105) 508 23) 3 26 

Line Total 722; 1956} 5117 1759} 152} 14913} 110! 1434, 3076 920| 154) 

Group Total | 8712 | l | 6508 | | | | | | | 21444 | | 1074 
Connecticut, 1932 | 43 38 31 71| 183 | 60) 2| 62] 105 | 7 331| 10} 34| 91| 578] 36 11| 47 
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Idaho, 1932 7| 8 1688. 4 a) | 54 | dy 5) 62) 4d a 
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Massachusetts, 32] ‘102 54100) 160, KG] 245] SSC«i8 264 | 233 | 26,715] 29) 136,231] i370, 166,71, 237 
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Minnesota, 1932, | —<66,—=S=—S=«20,~=S=«S 90) 216| 190) 3) 193] = 98|~=St*t=«i]tCti«é 6| Boj 128) a) 24 = 
Nevada, 1932 | (10 | iv im si) 61 a ae ee ae ‘| 1| as ; 
Missouri, 1982 | 117 154 223; Ale viz) sol) ~—~ia 869, +258) + + +27| 2586) 20, «176, 330) 3397 | 14 54| 195 
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New Jersey, 1932 | 187,70) 146,15, —S—C«i SYST, SSSC«C 292) 336, &i| 1129; 28) 193; 294 2061 | 130, —S*«STA4Y 204 

| New Mexics, 163] | a SSC TCU a} 4 1 
N. Carolina, 32 [ 48) 7 42, «47 144{_—*i1i)—=<CS*Sss*C*é‘C‘é‘SAYSCO#*#~«Sa;:~O~SY;~*~«@ASy | 428[ 22,16) 38 
No. Dakota,1932 | 3 +t 8 ® — ae ee 61| | 6) 9} 86 | 2| | 4 
Ohio, 1932 | 215| 273, 200, S273, 61 | S8O|S—=“«é‘iSS*~*~<Ct«SBYSS~*~«SB|SS~*S«~SA|SCS*C*«é 20 194! 324| 2273 | 193} 53| 246 
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Pennsylvania, ’32 | 338, +189) _—~32l| 431) -1279| 690) 13} 703) 424 68) 2234) 64 270, 461) 3521| 267 oC 
So. Carolina, 1932 | 9| 5| 13) 13) 40; “4 i a a ee ee a le 4| 19 
Se. Dakota, 1932 | 1010, 15) 23) 58 | 96. | es; 0rtC<“‘acHS*é<‘LCSCSC*‘#CKQY 1} 22) 12) 167 5| | 6 
Utah, 1932 —COEC SCdYSCt;‘' ij i0| 39) 2} a) 11) 81 rT 7 7 114} 7 4 li 
Virginia, 1932 | 26) 33} O|C—sé7 216, 606, 4 610 —S—«S72 12, ~=C8H|_ti“‘C®C‘CSSZ 20) 121] 1123] 43) 21) 64 
W. Virginia, 1982 | __32 —_— a 2 80 | 19| 5| 210) 3] aa] 268| 27 7 . 
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Line Total, 1932 } 1899) 1433} 1992) 2803| 


Group Total, ’32 | | | ] j $127 | | 
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EMPLOYEE-OWNED CARS FROM 
THE EMPLOYEE'S VIEWPOINT 


(Continued from Page 4) 


investment can be prolonged. How- 
ever, when using a company-owned | 
car, many naturally think the newer | 
and probably better car becomes 
necessary after three years, and | 


feel that they are entitled to one. | 


6. Generally, the employee-owner 
is not overeager to permit others to 


handle or drive his car, particularly | 
if he realizes that no two drivers | 


handle a car alike. Neither can he 
expect the person who borrows the 
car to pay for damage which may 
occur at the time it is on loan and 
for which the borrower hardly could 





be held responsible. Yet the owner 
must inevitably pay any such ex- 


penses and requires a lot of con-| 


vincing that such breakdown was 








REGISTRATION STATISTICS, FEBRUARY, 193 


whieh are furnished by the New Jersey Motor List Company, New Car Division, Trenton, N. J. 
any of these three companies. Some of these data have been published previously, but is given here complete for the convenience of our subscribers 


Massachusetts, Nevada. 


probably due and would have oc- 
curred had he been at the wheel 
himself. When the car is company 


|}owned many people may drive it, 


and in many instances this is en- 
couraged; but inevitably higher re- 
pair costs are the result. 

From general information it ap- 
pears that company owned cars 
cannot or are not operated at as low 
a unit cost as the employee-owned 
car in business. The employee- 
owner, if sensible, will purchase a 
ear he feels he can afford to own 
and operate. Generally one finds 
that such cars are higher priced 
than those the companies usually 
supply for similar work. 

Taking a car investment at $1,250 


mile of 7.21 cents. If we assume 
that the owner receives 7 cents per 
mile as car allowance on official 
mileage, and turns in a statement of 
850 miles, he would then receive 
$59.50, which, spread over the full 
1,000 miles, represents a revenue of 
5.95 cents per mile, as compared 
with a cost of 7.21 cents per mile. 
The difference, 1.26 cents per mile, 
represents the cost for pleasure rid- 
ing and driving, which one will ad- 
mit is cheap transportation. In 
many instances an allowance of a/| 


generally averages $70 per month. 
Under such conditions the private | 


greater than 1,000 miles. 

The private owner often finds it 
difficult to discriminate between of- 
ficial entertaining mileage and per- 
sonal trips, particularly after usual 
hours, and may determine to put 
all mileage into the official figure. 
He cannot help but draw the invid- 


time. 


Months 
Cents per mile.... 

This shows a gradually ending 
| cost figure and is at variance with 
|the depreciation factor. 
fixed sum per month is made. This | use 3 cents per mile and, even then, 
| the mounting costs do ne appear to | 
justify more than 
owner on a_ 1,000-mile-per-month | economic efficiency. 
basis is slightly better off than on} 
the 7-cent-per-mile allowance, unless | PUSH GUEST LIABILITY 
| the mileage on the rate per mile be 


liability” 
lature. It is believed to 


owned car and, consequently, 
mileage charged to his company. 
obtained the low/ are the insurance interests, as the 
costs given above, because of fre- | owners are smarting under high lia- 
quent absences which necessitate | bility insurance rates partly due to 
leaving the car idle for weeks at a | 
My average operating costs | Karten stra 
per mile obtained were: 


I have never 


I personally | 


mobile owners are probably even 
more interested in its passage than 


the numerous “guest” cases and 


ie , STUDEBAKER ORDERS 


POUR IN AS PLANTS 
RESUME OPERATION 


(Continued from Page 1) 


|endeavors to get back on full pro- 


duction schedules. 
Another development in_ the 


BILL IN NEW JERSEY | Studebaker situation today is the 
Trenton, N. J., March 24.—Insur-| announcement that Rockne opera- 


ance agents and hoiders of automo- 
bile insurance policies in New Jersey 
are being urged to write to their | les at Detroit can be turned into 
state senators and representatives 
asking them to vote for the ‘ 
bill now before the Legis- 
have a| would be transferred to this city 


| tions will be transferred to South 


Bend as soon as present inventor- 


cars. The Detroit plants will begin 
their clearing-up operation shortly. 
The news that Rockne operations 


and assuming a mileage of 1,000] ious distinction between himself and |good chance of becoming law as it| appeared some days ago in Auto- 


monthly, my figures show a & cost per 











his Colleague who has a company- 





was well received at t Trenton. Auto- motive Daily News. 


Metropolitan district figures, compiled by Sherlock & Arnold, New York city, are included 






















































































STUDEBAKER GROUP _ WILLYS-OV’D GROUP NON-AFFILIATED MANUFACTURERS 
: = Sta 
States z | § E 2 g z £ Totake 
© ; ad = a z s a i} 5 
3 = = a " < © a © 
~ £ £ 5 & s « S é Ss 
n ae oO = a Z oe oo 
Connecticut ] | 16) 16| 8| 1] 975 
Delaware i se : —4 i ae 219 
Florida I } gg F BF eg FF 1 548 
Georgia I | | . 3 =i 5| 5] ma 
Idaho i 4 oo ee ete oe a | j ; ae | "94 
Hlinois i 9| 56| 85| 150[ 56 8) 64] 10] | 7] 3] 49 me) 10| ~ 6] 3,801 
Indiana 1 y 3 wf —=—6lOlllUM!ChCUMC“‘i‘iTYYSCMY 7j a ne ae 
Kansas i ; om FF £ wy yf | ae ee fe a3 a zit sCé6BQ_ 
Maryland | | 23) 21] 44| 10} Ij 1i| 3) 3] 3 ys} 17 ij | 1,198 
Massachusetts | 11{ 37] 59] 107] 18] 2| 20] 4| 5] ; 4 _ 4 3 31, ar :) | 2| 2,683 
Michigan _—_—*ié{| 5G, 25| 1i6j Sf “15, i ; in mT a 42 =o) (ssti‘<~STYCOtéti‘(C!S;C«d«* GS 
Minnesota I i 19) 31| a. ae | 25 | | i 1| 1 fo CCUMMtC<C*:ti‘<(‘i 
Missouri } 14| 37| 33] 4) O55] 7 62] 13| 1} 3; #434 a 23) —_— h Ua 3,941 
sc cag Denese lie-ease Ei ncinonandRN sae acca naeetche Men ng copes ne stg designe ne erg S cniliesaral m7 
N. Hampshire | | 13) 8g 21| | j | qj sg i 3} 2 2 a 272 
New Jersey | 5} 65] 67| 137] 16 7 23 | 4| 6| 1 a) | 43) 11j 29] 3,192 
New Mexico I | 3] qf _4i ij | ee 7 Cos 1| {| _—siS4 
North Carolina | | 9} 3 Ry og j 6| 3) ~—S—«SL {3 &«»x¥ | 4| lj 1} 1,099 
North Daketa = | ae 1 1} 1 j os I | . [ee 
Ohio : 7 #9 ‘91/ 49} 141] sj} 0 82] 5] | | 5} 49 us 68 a ee) 
Oregon I | 4| 14| 18] 6| 1 7| | | | | 5] 1| 1} | 367 
Pennsylvania ! 10} —Stsé«Q77 71/ 178| “72\ 3} 75 | 15) 205 2~=~C«‘ }Cti‘i‘éiMCSSSCSS 4; #1 ~©622] 5,483 
Seuth Carolima | | 3 1 4| 5] i 5] j 14| | j 2) i ae 418 
South Dakota | | 11f 5] 16] j } | | | | =. 4 j ij | 234 
Utah } | 1 2| 3] | | 1] | | | ; yd | | | 147 
Virginia } | 1 21 | 8 ] 8] 4| 5] ] j a 7 | i} 1,139 
West Virginia | j 11| 3} Cs Se | a | a 6 2 { 610 
Wisconsin ft nl 22} yoy a: oo. | @ | a fhe 1| lesional i {| 1,004 
Dist. of Col. Dist. of Col. | Pn Se a | _13]____s — a a 4; a1 3 =a ; = SS oa ae ee ol 2 949 
Line Total *. 413! 414| sis 82 41,731 
Group Total | = = 7 1331 | = = = | | 
Connecticut, 1932 | 3} 10} 37| 50] 14| 4| ST 13} | 4 33) 14| 7 7} 1,049 
Delaware, 1932 | | 3 3} Gf 0 ww ‘My 4 ee ee | 6 1 3} 212 
Florida, 1932 | a ij =Sti‘dG:*=<“‘éST:CO™™C = sc. « t+ + = 5) 5; CS 1,367 
Georgia, 1932 | #4=£3| #Of so} °° +;}51f wy °&| +2);  @ a |[ @ 7| 8| 1| 2| 960 
Idaho, 1932. * j 2) 2| 3] 2) 5] eo j | oe ee — Sa + yf. 3} i 
Illinois, 1932 | SS 23|_—S—sG)S 244] 23] 208} a2j,—i‘SSYS CCS 54 20) 68 | 5,062 
Indiana, 1932 s 98} 119] ~—«*108 4, ~~=«@z*‘ | —_— it tt © 19} 9} 4" —SCsa;ACC*«éi BSD 
Kansas, 1932 | —_—i 7 ~—«»26 35] 42 3) “5; #g& dQ | if 6! 2| 2] si,090 
Maryland, 1932 | 5] 62 73| 40} 7 i ——3— 2s yi6 sd 13) 23 &4;6; 1,375 
Massachusetts, "32| a 16) 130) imif 42] 19] cif Seyi‘ Y:!Cd:CCDO | a § 26,—ti‘zS|:SSC«dG TC, 820 
Michigan, 1932 | 13} £34} ~~ 95j 142,72) sd 3) #=+2 ° a =| | 10) 38) ~S39]~S*=té<C«‘ OY 4,230 
Minnesota, 1932 | 6 2 57| 65 | 82 10} 92] 12 | ] 1 49). —: 14 4 "S| _1,799 
Missouri, 1932 | = 22} 144] 188 | 194/ 32) 226} 56 | 1 | io| ss ]—SCtiéi a) 26) —~—«CAYYSC«C; 222 
Nevada, 1932 | a ee ee ee 7 3! 1) 1| 104 
N. Hampshire, ’32 | " 2] 10} 12] 9) 1 iyi j 3 7. 2 a oe 256 
New Jersey, 1932 | 36| 5 a 258 | 87} 23 1i0[_—50| } | i, i|,st—‘(éi‘é® | 4 13; 45) 3892 
New Mexico, 1932]. | Aj i} 2| 1 3,.Si«S ] a a | | | 
N. Carolina, ’32 ij 1) 13} 14] 16| ij 17} 8) j i j 3) 6 } 4] 7186 
Ne. Dakota, 1932 | 1 4| 5] 19 2) —_— | } | | 1| es oe ae 
Ohio, 1932 ! 3 39} 196) 23, 205, 37] 22, ~——S« 3] | 18] 74| 40| lil 37, 4.873 
Oregon, 1932 1 3} 27] 31] 11] 7 —- 2 j 1 14| 4| = 
Pennsylvania, ’32 | 21) 42) 283} 346 | 281| 36) 317| 67] 5} | 20,133] 66) “~~ CBC, 239 
Se. Carolina, 1932 | } 2 3} 5| 3} j 3] 4 2} | j ee 1 ) | 384 
Se. Dakota, 1932 | | } 11) 12] 14 Bic <a ] | ce =e 3 j 1 5] 369 
—<_- f © + -« xx ij 2] a i | ce 1 | 7 
Virginia, 1932 4| 8} 28} 40 30} 2} 32] 9 1} | 1| 4 7] 6| 5] 2,188 
W. Virginia, 1932 | I 4 9| 16| 36) 4| 40] 19| 2} | | 8 al ll 17) 4) 2} 2] «640 
Wisconsin, 1932 | 7 14} 120] 84 6) 90] 25) ij ] 2; ~- 44/ 24) 8 5) +57] 2,375 
Dist. of Col., 1932 | 4 2| ki 39] 11] ee a 1 14] me 6 3| 4] 836 
Lime Total, 1932 194 287; 1 1662 251 584 22] | 17} 891) 406| 208) 408 53,663 
2364 | | | 1913] \ | | | \ j 
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OHIO STEEL TREATERS 
PLAN IMPORTANT MEET 


Cincinnati, O., March 24.—The 


fifth annual Tri-Chapter meeting of 
the Cincinnati, Columbus and Day- 
ton chapter of the American Society 
for Steel Treating will be held at 
Cincinnati this year. The date is 
set for Thursday, April 13. The 
three participating chapters cor- 
dially invite and urge all other chap- 
ters to send delegations. Special in- 
vitations have been forwarded to 
Indianapolis, Muncie, Cleveland, 
Canton-Massillon and Pittsburgh 
chapters. 

In planning the meeting this year 
the Cincinnati chapter felt that an 
innovation might be in order, and 
so have arranged for a “One-day 
Convention” to take the place of the 
plant trips scheduled in previous 
years. There will be two technical 
sessions during the day, and in the 
evening a dinner and an address on 
a broad subject of general interest. 

The evening talk has been planned 
to appeal to technical, operating, 
sales, and executive men alike. The 
Cincinnati chapter is fortunate in 
having secured Professor H. M. 
Boylston of Case School of Applied 
Science, who has chosen to speak 
on the subject, “Metallurgy Marches 
On.” Prof. Boylston is well known 
for his many contributions to the 
technical literature and particularly 
for his book, “Iron and Steel,” and 
his annual survey articles on “Re- 
cent Developments in Metallurgy.” 

The morning session will be held 
at 10.30, and will deal with the gen- 
eral subject of gears, W. E. Sanders 
of the metallurgical department of 
Buick Motor Car Company, will pre- 
sent a paper on “Gears and Gear 
Forgings.” This will cover various 
phases of the subject and will be 
of interest to both operating men 
and executives. 

At 2.30 o’clock Thomas Dockray 
will speak at the sheet metal form- 
ing session. His subject is “Sheet 
Steel and Its Performance.” Mr. 
Dockray is metallurgist of the East- 
ern Rolling Mill Company, Balti- 
more. He presented a paper at the 
Boston convention on the drawing 
quality of sheet steel. 

The headquarters for the day will 
be at the Cincinnati Engineers’ 
Club, southeast corner of 9th and 
Race streets. Ample parking facili- 
ties will be provided near the club, 
so that those who drive will have no 
trouble about parking conveniently. 
Detailed arrangements for the eve- 
ning dinner and meeting place will 
be announced to the various chap- 
ters within the next few days. Any 
chapters that are planning to send 
delegations are requested to notify 
N. C. Strohmenger, secretary, Cin- 
cinnati chapter, Tool Steel Gear and 
Pinion Company, Cincinnati. 

Invitations have been extended to 
the national officers of the society. 
Secretary W. H. Eisenman is plan- 
ning to attend, and it is hoped that 
many of the other officers will also 
be able to be present. 


TAYLOR & COMPANY 
PLANT READY IN MAY 


Norristown, Pa., March 24.—With 
firm faith in the future of this 
country and its own industry, Taylor 
& Co., Inc., of Norristown, Pa., man- 
ufacturers of vulcanized fiber and 
phenol fiber, will complete the con- 
struction of and commerce opera- 
tions in its new and modern plant 
during the early part of May. 

The company will produce a com- 
plete line of vulcanized fiber, fish 
paper and laminated phenolic prod- 
ucts, including noiseless gears. 

The plant is located on the 
Schuylkill River about 20 miles from 
Philadelphia, and its erection was 
started in August, 1932. It is new 
from the ground up, and is equipped 
throughout with machinery of 
special design. 

The company has been able to in- 
corporate improvements in manu- 
facturing processes tending toward 
improved quality and decreased 
costs, which are only possible in a 
new plant and which could not be 
installed in an older plant except 
at excessive cost. 

The executiy2 organization of 
Taylor & Co. and its entire operat- 
ing personnel is composed of men 
formerly associated with the Dia- 
mond State Fibre Company and its 
subsidiary, the Celeron Company. 

J. M. Taylor,, president; L. T. Mc- 


Closkey, sales manager, and C. N. 
Jacobs, plant manager, all held simi- 
lar positions with the above com- 
panies. All of these men have had 
wide experience in the manufactur- 
ing and marketing of the products 
which Taylor & Co. will produce. 


N. Y. STORE-DOOR DELIVERY 
SERVICE POSTPONED 


New York, March 24.—Inaugura- 
tion of store-door freight delivery 
service in New York city, which has 
been postponed from time to time, 
may have to be indefinitely post- 
poned beyond April 15, the latest 
date assigned for its opening. 

Sponsors for the service say it is 
an even chance the service never will 
be inaugurated. 


IN NEW POST 


Norristown, Pa., March 24.—L. T. 
McCloskey has resigned as vice- 
president of Continental-Diamond 
Fibre Company, to become asso- 
ciated with Taylor & Co., Inc., of 
Norristown, Pa., manufacturer of 
vulcanized fiber and phenol fiber. 



































In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 


opinions of our readers, They are 


not necessarily ours. If you have 


something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 





SUGGESTION 


Automotive Daily News: From 
time to time technical articles ap- 
pear in your paper which the writ- 
er finds at times desirable to save. 
These articles are usually strung 
over two or three pages, which 
makes it quite difficult to clip them 
out for filing, and on top of this it 
greatly increases the bulk of the 
article, 

May I suggest that all technical 
articles be confined to one page, 
or at least to one sheet? 


| 
Third | 


A case in point would be an ar- 
ticle in the issue of Friday, March 
17, entitled “Design Factors Effect- 
ing Lubrication,” on page 7. This 
article was continued on page 8, 
which is back of page 7, and is, 
therefore, quite easy to file. How- 
ever, it would be better if the com- 
plete article was all on page 7. 

I am quite sure that more ben- 
efit could be derived from your 
valued paper if the above sugges- 
tion was adopted. 

DETROIT GEAR & MACHINE 

COMPANY. 
C. F. Rauen, Chief Engineer. 




















SWAGING MACHINE 
FOR POINTING RODS 


The tLangelier Manufacturing 
Company, Providence, R. I., is an- 
nouncing a new swaging machine 
designed for pointing copper and 
nickel silver rods for drawing, to 
allow the stock to be threaded 
through die for gripping by the jaws. 
Three sets of jaws are supplied to 
reduce %, #4 and 5% inch stock about 
0.150 inch per pass for length ef 
twelve inches. Production averages 
about 400 ends an hour, 

The machine is equipped with 
Timken bearings and has a pressure 
feed system of lubricating moving 
parts in the head. The cover for 
the dies is made for rapid removel, 
to handle a wide range of stock sizes, 
A flywheel brake is fitted to stop 
rotation of the spindle immediately, 
minimizing time needed for chang- 
ing tools. The drive is from a fifteen 
horsepower motor through V-belts. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 





Ten Passenger Car Sales Leaders for Feb.-Jan., 1933 


REPORTS PUBLISHED AS THEY COME IN 
Returns for today: Connecticut, Florida, Georgia, Illinois, Kansas, Massachusetts, Missouri, New Mexico, Nevada, 
Ohio, Oregon, Utah and Virginia 
In this table, 28 states and the District of Columbia 














Ninth Tenth 



































FEB., 1933 | _—‘ First Second | Fourth Fifth Sixth | Seventh Eighth | 

States Sales! 

Conn. _975|/Chev __—334/Ply _—_—si142| Pontiac 95 | Ford 84|Buick  64|Dodge  54| Olds 27|Chrysler 26 | Essex 24|D S-Pa 16 
Delaware 219 | Chev 95 | Ford 39 | Ply 20| Pontiac 17/|B-O 9 | Essex 6|Ch-DS-R 4|Cadillac 3|N-W 2\* 1 
Florida 1548|Chev 560|Ford _343 | Ply 183| Austin 120| Pontiac 73|Dodge 52/Buick 48|B-W 28|Essex 27 | Olds 14 
Georgia 212 | Chev 92 | Ford 29 | Ply 25|Pontiac 14/Buick —_11/| Olds 7 |Ch-D-G-Pa-8 5) Co-H 2|* 1| 

Idaho‘ 94|Chev __—‘41|Ford _16| Ply 13|Dodge __7|N-R 3|Buick __2|* 1| | | 

Illinois 3801'Chev 1121|Ford 641 | Ply 524| Pontiac 270| Buick 182|Dodge  180| Olds 166| DeSoto 112|Stude  85|Chrysler 69 
Indiana 1474|Chev 481|Ford 298] Ply 213| Pontiac 69|Dodge 65|DeSoto 56|Willys 46| Olds 44 | Essex 43| Rockne 35 
Kansas 632 | Chev 270 | Ford 111 | Ply 87| Pontiac 34| Buick 25 | Essex 20 | Dodge 19 | Olds 13|Rockne 10/|Chrysle 8 
Md. _—-1198|Chev_ —488| Ford _—166| Ply 147| Pontiac 84| Buick 54| Dodge 36 | Olds 35| Chrysler 30!Rockne 23|Stude 21 
Mass. 2683|Chev _937| Ply 295|Ford  § 290| Pontiac 244|Buick 163 | Olds 104|Dodge 102/| Essex 85 | Nash 60 | Stude 59 
Mich, _4063|Chev _1387|Ford —_745| Pontiac 361 | Ply 286| Dodge 243] Olds 240 | Buick 156| Essex 142|Rockne 86|Chrysler 65 
Minn, 1107 |Chev 504; Ford _149 | Ply 98 | Pontiac 74 | Buick 38 | Olds 36|Stude 31 | Chrysler 30| Willys  24|Dodge 21 
Missouri 3941| Chev 1531 | Ply 692)Ford  519| Pontiac 227|Dodge 180|Buick  123/ Olds 97| DeSoto 85 | Essex 66|Chrysler 65 
/Nevada _77| Chev 21 | Ford 15| Pontiac 12] Ply 11 | Buick 8|De Soto 3|S-W 2/Ch-D-O 1/| | 

N. H. _272|Chev _106| Ford 44 | Ply 33| Pontiac 15|Rockne 13|D-O 10| B-E-S 8 | Nash 4|DS-G 3| P-Re 2 
N. J. 3192|Chev _1059| Ford —_366| Ply 359| Pontiac 354|Buick 207|Olds _137|Dodge 120|Chrysler 90|Stude _—67| Rockne _65 
N. Mexico 154 | Chev 67 | Ford 28 | Ply 16|Dodge  11| Pontiac 9) Buick 6 | Olds 5|Ch-R 3|* 1| 

N. Car. 1099|Chev _478|Ford —_—-253! Ply 121; Pontiac 58|Buick 31|Dodge  28|Chrysler 24| Austin 21 | Essex 15 | Olds 14 
N.D. 112 | Chev 46 | Ford 27 | Ply 10 | Pontiac 9 | Buick 7| Olds 4|D-H te 1| e 

Ohio 4527|Chev _1586/Ford _723|Ply __595| Pontiac 282|Dodge 269|Buick 154|Olds _143| Chrysler 96|De Soto 93|Rockne 91 
Oregon 367|Chev _111| Ford 73 | Ply 60| Dodge  25|Pontiac 20|Stude 14|Nash 13| Chrysler 12/Buick 10| Willys 6 
Penn. _5483|Chev _ 1869 | Ford 693 | Ply 674 | Pontiac 411| Dodge 302|Buick  296| Olds 203 | Chrysler 179| Essex _150|De Soto 98 
S. Ca’lina 418 | Chev 181 | Ford 91 | Ply 48 | D-Po 18 | Austin 14| B-E 10|Chrysler 6/| Willys 5| Nash 4|DS-R 3 
S. D. 234 | Chev 91 | Ford 43 | Ply 24 | Dodge 19|Pontiac 18|Rockne 11| Buick 8 | Stude 5 | CH-O 4 | Essex 2 
Utah —147|Chev _66 | Ply 28| Ford 24 | B-D 5|Pontiac 4/E-O 3/Stude —2]* 1| . 

Virginia 1139 Chev _491|Ford —_200| Ply 123| Pontiac 83|Dodge 56 | Essex 27| Buick 26| Chrysler 22|De Soto 20| Olds 19 
Wis., 1004 | Chev 374 | Ford 123 | Ply 114; Pontiac 86| Dodge 50 | Buick 39 | Olds 35 | Essex 33 | Nash 29|Rockne 26 
W. Va. 610) Chev _205). Ford 136 | Ply 97 | Dodge 42|Pontiac 29j{Chrysler 18/ Buick 14| O-R 11|De Soto 9|{ Nash 8 
| D. of Col. 949|Chey  321|Ford 165 | Pontiac 105 | Ply 79 | Olds 45 | Chrysler 34|Dodge 33|Buick 32|Essex 23|Rockne 19 
| a 

JAN., 1933 | First | Second | Third | Fourth | Fifth | Sixth | Seventh | Eighth | Ninth | Tenth 
States Sales | 

Conn. _923|Chev_ _353| Ply 163 | Ford 91| Pontiac 177| Buick 60 | Dodge 39|De Soto 21| Stude 15 | Ch-E 13|Graham 11 
| Delaware 241|Chev _100|Ford _—44’| Ply 21; Pontiac 20 ;\Buick  17| Chrysler 9|Packard 7 | Essex 6 | Olds 4|Rockne 3 
Florida 1555|Chev 536 | Ford —_380 | Ply 239 | Austin 136|Buick 59| Pontiac 46|Dodge 37/|Essex  _24/| Chrysler 16 | G-W 9 
| Georgia 632 Chev 299 Ply 99 | Ford 96 | Buick 24|Pontiac 20 | Stude 14|Dodge  11|Au-R 10|G-O 6 |Ch-DS-LS-W § 
idaho _141|Chev _57\ F-P 30| Rockne 4|E-O 3 |B-DS-D-G 2|* 1| ! | | 

Illinois 5909'Chev  1601\ford 1165 Ply 954 | Pont 379 | Buick  321| Dodge 237|De Soto 171 | Olds 155|Stude  124|Chrysler 113 
Indiana 2812 Chev 951 | Ford 52/1! lv 497| Pontiae 111; Dodge 110; De Soto 99|Rockne 83| Buick 80 | Essex 68 | Stude 65 
Kansas 682 Chev 2321 rord 184 | iy 107 | BUICK 34| Pontiac 33 | Dodge 19 | Essex 18 | Stude 10|Rockne 17|G-O 6 
Md _—'1387 Chev _603| Ply 187 | Ford 183| Pontiac 74/ Willys  64|Buick 49 | Essex 36| Dodge 33|Rockne 28|Ch-DS 24 
Mass. 2782 Chev 981 | Ply 399 | Ford 4461 Pontiac 238) Buick 183 | Dodge 92 | Stude 68 | Essex 64|N-O 52 | Rockn 47 
| Mich., 4632 Chev 1801 | rord 781 Pontiac 4257 Piy 416 Dodge 245, Buick 223|Essex 110|Olds _109|/Rockne 83|De Soto 68 
,Minn, 1333,;Chev 586 Ford —_—180 | Ply 110 Pontiac 81 |Buick 73|Dodge 40|Stude 27|/Hupp 25) Essex 22 | Chrysler 21 
| Missouri 1296|Chev —_444| Ford —_321 | Ply 188\rontiac ‘0| suick  61|Dodge  45|Stude _-22|De Soto 21|Chrysler_17| Essex 15 
Nevada 120) Ford 43 | Chev 371 Ply 10, Buick 8\ Pontiac 6|Stude 4|Auburn 3/|DS-O-R_ 2{* 1| 

N. H. 171 | Chev 62! rord 33 «Kiv 28: Pontiac 11°: Buick | Dodge 6|Ch-R-W 3|O-PA-Re 2|* 1| 

N. J. 3047;|Chev 1214! Ply 408 | bord 296 Pontiac 294! Buick 183|Dodge 101|Chrysler 55|O-R 52 | Essex 51|De Soto 47 
N. M. 256 | Chev 107 | vord 10 | rly 34:4-D-Po lu, Rockne 4/|Chrysler 3/LS-S 2\* 1| | 

N. Car. 1502;Chev 669 ford 300 | Ply 175! Pontiac 71 | Essex 51|Dodge  50|Austin 39| Buick 38| Chrysler 25| Rockne 19 
N. D. 164 | Chev 65 | rord 37 Phy 22: Pontiac 10|B-D 7'De Soto 4/| Rockne 3| Ch-W 2|* 1{ 

Ohio 4793|Chev 1654) ly 181. rord 154| Pontiac 308; Dodge 211/ Buick 169|De Soto 155/ Essex 115| Willys 102|/Rockne 90 
Oregon 362) Chev 150 | Ford 74\ Ply 51 | Dodge 19|De Soto 11)|Pontiac 10| Buick 9 | Essex 6|G-S 5|Ch-R-W 4 
Penn, 4727;Chev 1763) Piy 161\ Ferd  594| Pontiac 261| Buick 280|Dodge 259 Essex  102|Chrysler 87|De Soto 81/| Olds 5 
S. Ca’lina 625|Chev 260 | Ford 149 Ply 83: Austin 44|Buick 20!Dodge 16|Pontiac 14| Essex 10|Chrysler 8|Packard 4 





























8. D. 272;Chev _111/) Ply 58 | Ford 561 D-R 10|O-P 8 | Buick 5 | Stude 3|DS-E 2\* 1 
Utah 225 |Chev_ 79 | Ford 42 | Ply 38 | Essex 14 | Dodge 10 | Buick 9|De Soto 7|Graham 6 |N-Po 4\A-5 2 
Virginia 1209|Chev —_464|Ford —_—-245| Ply 164;D-Po 61\Buick  40|Essex 39(/DS-R  24/Stude (15 Chrysjer 14/| Willys 12 
Wis. 1134|Chev  419| Ford 154 | Ply 143| Pontiac 77| Buick 69|Dodge 64| Essex 54 | Olds 21|Willys 20| Nash 17 
W. Va. 763 | Chev 253 | Ply 157 | Ford 156|Dodge 62 Pontiac 29| Essex 24 | Buick 17|Ch-DS-G 10| Rockne 8/|Stude 7 
D. of Col. 848|Chev 332 | Ford 109 | Ply 19 | Pontiac 78 | Buick 43; Dodge 32|Hupp 21|Rockne 20 | Essex 19 | Willys 1 


KEY TO ABBREVIATION AND SYMBOLS 


A—Auburn, Au—Austin, B—Bulick, C—Cadillac, Co—Continental, Ch—Chrysler, DV—De Vaux, DS—De Soto, D—Dodge, E—Essex, F—Pranklin, 
G—Graham, H—Hupmobile, Hu—Hudson, LS—La Salle, L—Lincoln, N—Nash, O—Oldsmobile, Pa—Packard, PA—Pierce-Arrow, P—Plymouth, 


Po—Pontiac, RE—Reo, R—Rockne, S—Studebaker, WK—Willys-Knight, W—Willys. *—Cars in this position registered as shown. 








